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www.wispro.org 
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-- MISSION -- 

Assist businesses in creating, 

development and growing their sales, 

revenue and jobs through Federal, 

state and local government contracts. 
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WPI MISSION 

•FREE Bid Matching Services 
•Individual Counseling and Assistance 
•Locating Local, State and Federal Opportunities - Bid and proposal review and Submission 
Assistance 
•Government Market Strategy Development 
•Training in use of Government websites and tools 
•Assistance with System for Award Management (SAM) Registration 
•Assisting in Market Research Process - Development of Market Profile 
•Small Business Subcontracting Plans Development, Outreach and Reporting 
•Outreach and training with Local, State and Federal agencies 
•Assist with Pre and Post Award Functions 
•Assistance with Agency Specific Contracting Requirements 
•Assistance with Contracting Regulations and Requirements, including FAR, DFAR, CFR 
•Assistance with GSA Schedule Preparation and Administration 
•Assistance with Local, State and Federal Certifications 
•Capabilities Statement and Related Government Marketing Material Development 
•Assistance in Locating and Developing Teaming Partners and Subcontractors 
•Updated Government Market Information 

WPI SERVICES 
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From WWW.USASPENDING.GOV (final numbers for 
FY16 not yet calculated)  
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http://www.usaspending.gov/


TOTAL Federal Manufacturing Sales 
NAICS Industry Name 2016 % 2015 % 2014 %

336411 Aircraft Manufacturing $35.53B 29.37 $30.78B 26.26 $31.54B 24.79

336414 Guided Missile and Space Vehicle Manufacturing $12.72B 10.51 $11.23B 9.58 $12.06B 9.48

325412 Pharmaceutical Preparation Manufacturing $9.22B 7.62 $9.86B 8.42 $8.31B 6.53

336413 Other Aircraft Parts and Auxiliary Equipment Manufacturing $9.08B 7.5 $10.04B 8.57 $12.19B 9.59

334511 Search, Detection, Navigation, Guidance, Aeronautical, & Nautical System / Instrument Mfg $8.42B 6.96 $8.51B 7.26 $9.28B 7.3

336412 Aircraft Engine and Engine Parts Manufacturing $5.52B 4.56 $4.25B 3.63 $5.21B 4.09

336992 Military Armored Vehicle, Tank, and Tank Component Manufacturing $2.81B 2.32 $2.88B 2.46 $3.29B 2.59

325411 Medicinal and Botanical Manufacturing $2.57B 2.12 $2.14B 1.83 $1.82B 1.43

332993 Ammunition (except Small Arms) Manufacturing $2.53B 2.09 $1.66B 1.41 $2.28B 1.79

336419 Other Guided Missile and Space Vehicle Parts and Auxiliary Equipment Manufacturing $2.42B 2 $2.61B 2.23 $1.58B 1.24

334220 Radio and Television Broadcasting and Wireless Communications Equipment Manufacturing $2.06B 1.7 $2.16B 1.85 $2.83B 2.22

334111 Electronic Computer Manufacturing $1.69B 1.4 $1.90B 1.62 $2.66B 2.09

332410 Power Boiler and Heat Exchanger Manufacturing $1.38B 1.14 $1.58B 1.35 $1.26B 0.99

334290 Other Communications Equipment Manufacturing $1.33B 1.1 $1.41B 1.2 $2.07B 1.62

339112 Surgical and Medical Instrument Manufacturing $1.22B 1.01 $885.55M 0.76 $842.04M 0.66

339113 Surgical Appliance and Supplies Manufacturing $1.21B 1 $1.24B 1.06 $1.31B 1.03

336111 Automobile Manufacturing $984.04M 0.81 $919.08M 0.78 $1.17B 0.92

311999 All Other Miscellaneous Food Manufacturing $881.92M 0.73 $594.17M 0.51 $495.70M 0.39

334419 Other Electronic Component Manufacturing $850.42M 0.7 $971.69M 0.83 $1.25B 0.98

334210 Telephone Apparatus Manufacturing $672.71M 0.56 $949.05M 0.81 $1.02B 0.8

TOTAL - Note not all of FY16 have been reported $121B $117B $127B
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Wisconsin Federal Manufacturing Sales 
NAICS Industry Name 2016 % 2015 % 2014 %

336212 Truck Trailer Manufacturing $474.70M 30.62 $936.53M 56.63 $296.58M 23.46

336992 Military Armored Vehicle, Tank, and Tank Component Mfg $268.41M 17.31 $59.86M 3.62 $102.19M 8.08

332993 Ammunition (except Small Arms) Manufacturing $213.08M 13.74 $6.30M 0.38 $79.72M 6.31

334517 Irradiation Apparatus Manufacturing $102.00M 6.58 $119.17M 7.21 $166.16M 13.14

337214 Office Furniture (except Wood) Manufacturing $61.22M 3.95 $25.14M 1.52 $37.02M 2.93

336390 Other Motor Vehicle Parts Manufacturing $49.34M 3.18 $22.71M 1.37 $21.26M 1.68

339112 Surgical and Medical Instrument Manufacturing $22.09M 1.42 $11.51M 0.7 $14.66M 1.16

336120 Heavy Duty Truck Manufacturing $21.08M 1.36 $40.75M 2.46 $61.58M 4.87

333618 Other Engine Equipment Manufacturing $20.34M 1.31 $36.23M 2.19 $26.44M 2.09

333120 Construction Machinery Manufacturing $17.32M 1.12 $76.68M 4.64 $22.79M 1.8

332216 Saw Blade and Handtool Manufacturing $16.28M 1.05 $11.70M 0.71 $40.03M 3.17

334290 Other Communications Equipment Manufacturing $15.23M 0.98 $22.36M 1.35 $21.25M 1.68

332911 Industrial Valve Manufacturing $14.55M 0.94 $5.99M 0.36 $5.11M 0.4

336211 Motor Vehicle Body Manufacturing $14.24M 0.92 $13.21M 0.8 $22.87M 1.81

339113 Surgical Appliance and Supplies Manufacturing $13.71M 0.88 $12.61M 0.76 $35.04M 2.77

334510 Electromedical and Electrotherapeutic Apparatus Mfg $11.80M 0.76 $7.55M 0.46 $32.14M 2.54

333923 Overhead Traveling Crane, Hoist, and Monorail System Mfg $11.51M 0.74 $3.27M 0.2 $10.88M 0.86

335999 All Other Misc Electrical Equipment and Component Mfg $8.92M 0.58 $11.84M 0.72 $4.96M 0.39

337215 Showcase, Partition, Shelving, and Locker Manufacturing $8.15M 0.53 $8.91M 0.54 $7.75M 0.61

316213 Men`s Footwear (except Athletic) Manufacturing $8.14M 0.52 $3.34M 0.2 $5.99M 0.47

TOTAL - note that FY16 not fully reported $1.55B $1.65B $1.26B
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• There MUST be a need 

• There MUST be money to pay for the product or service 

• YOU MUST be COMPETITIVE 

• YOU MUST MAKE MONEY 

• YOU MUST have the CAPABILITIES, CAPACITY and 
RESOURCES to support the requirement 

UNDERSTAND THESE BASIC PRINCIPALS 
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CAPABILITIES 
1. Quote – Bid 
2. Administer contracts / awards 
3. Manage your supply chain 
4. Appropriate quality level 
5. Business Management Process (ERP etc…) 
6. Accounting system that can identify, segregate and 

analyze 
7. Appropriate certification – technical expertise and talent 
8. Understanding of DoD process,  requirements and 

concepts 
9. Electronic capabilities vs. paper 
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Federal Goals: 
• 23 percent of prime contracts for small businesses; 

• 5 percent of prime and subcontracts for women-owned 
small businesses; 

• 5 percent of prime contracts and subcontracts for Small 
Disadvantaged Businesses; 

• 3 percent of prime contracts and subcontracts for HUBZone 
small businesses; 

• 3 percent of prime and subcontracts for service-disabled 
veteran-owned small businesses. 

LEVERAGING SMALL BUSINESS PROGRAMS 
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REGISTER AS A CONTRACTOR – SAM.GOV 
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SAM REPS and CERTS  
• MUST complete REPRESENTATIONS and CERTIFICATIONS – by 

completing you are attesting to accuracy and that you have read 
the provisions. 

• This information will apply to any contract that is awarded 

• All questions are based on FAR / DFAR clauses 
http://farsite.hill.af.mil/  

• These will include: 
• Affirmative Action Compliance 
• Knowledge of Child Labor End Products 

• Biobased Product Certification 

• Felonies / back taxes 
• Debarment, suspension, ineligibility 

• Trade Agreements – Buy American 

• Other 
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REGISTER AS A CONTRACTOR – 
DYNAMIC SMALL BUSINESS 
SEARCH 

http://dsbs.sba.gov/ 
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IDENTIFYING YOUR  NAICS AND PSC CODES   
 

PSC CODES 

http://support.outreachsystem

s.com/resources/tables/pscs/  

https://www.census.gov/eos/www/naics/ 
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PREPARING YOUR MARKETING MATERIALS – this 
is IMPORTANT 

•Business Card 

• Capabilities Statement  

•Website 

• “Pitch” 
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SOME MORE BASIC CONCEPTS 
1. Locating specifications/ standards/drawings 
2. Unique packaging requirement 
3. On Time Delivery 
4. Buy American Act 
5. Specialty Metals 
6. Counterfeit Parts 
7. Understanding your contract requirements 
8. Truthful Cost of Pricing Data 
9. Subcontracting Plans 
10. Commercial vs Non Commercial 
11. Flow-down Clauses 
12. Defense Contract Management Agency (DCMA) 
13. Defense Contract Audit Agency (DCAA) 
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Not available to public but WPI has a license and can assist 

MARKET RESEARCH - PROXITY 

17 



MARKET RESEARCH – USASPENDING.GOV  
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MARKET RESEARCH – https://www.fpds.gov/ 
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https://www.fpds.gov/
https://www.fpds.gov/


SET UP BID MATCHING and OPPORTUNITY 
REGISTRATIONS  

• Usually not much time to respond – 
MUST be ready 

• Focus on what you could really do 
• Consider looking at bids for items that 

could include your capabilities 
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DIBBS: https://www.dibbs.bsm.dla.mil/ 

 

FEDERAL AGENCIES 
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https://www.dibbs.bsm.dla.mil/
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Joint Certification Program:  http://www.dlis.dla.mil/JCP/ 
 
  
 
 

FEDERAL AGENCIES 
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http://www.dlis.dla.mil/JCP/


• Gateway to technical data associated with solicitations 
on DIBBS 

• Can either log on directly from DIBBS or through the 
actual RFQ 

• https://pcf1.bsm.dla.mil/cfolders/ 

• Need to call to gain access to cFolders: 1 (855) 352-0001 

• IMPORTANT:  you may have to download document 
viewers to see the drawings:  
http://www.landandmaritime.dla.mil/Viewers.asp 

 

cFolders 
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https://pcf1.bsm.dla.mil/cfolders/
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NECO: https://www.neco.navy.mil/ 
 
 
 

FEDERAL AGENCIES 
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https://www.neco.navy.mil/


Training Videos 
Guides 
FAQs 

Federal regulations require that contracting officers publicize 
proposed contract actions expected to exceed $25,000 through 
the on-line Government point of entry, FedBizOpps 

FEDERAL AGENCIES 
FBO – www.FBO.gov 
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https://www.fbo.gov/
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WPI FREE BIDMATCHING 
 
 

 FEDERAL AGENCIES 

26 



WPI FREE BIDMATCHING 
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WPI FREE BIDMATCHING 
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REGISTER IN PRIME CONTRACTOR PORTALS – 

• Down select from market research 
• Contact WPI for list of top large primes 
• Understand and indicate your size and 

small business designations 
• Answer all questions – if you do not 

understand what they are asking - ask 
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Let’s go to www.USASPENDING.gov  

• Some guidance 
• Look up MANUFACTURERS with FEDERAL AWARDS 

• Identify MANUFACTURERS by NAICS codes – 31,32,33 

• Let’s go to http://www.census.gov/cgi-bin/sssd/naics/naicsrch - here you can search 

for other NAICS 

• Identify other attributes in USASPENDING search that could narrow your search – 

location, agency…… 

• Export your search to a CVS file (look at in EXCEL)– this will give you the ability to 

see detail including number of contracts, dollar value, subcontracting plan 

requirement, contracting agency and much more 
 

 

PRIME CONTRACTORS 
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http://www.usaspending.gov/
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http://osn.oshkoshcorp.com/ 
 

 Federal Prime Contractors 
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http://www.lockheedmartin.com/us/suppliers.html 
 

 Federal Prime Contractors 

32 

http://www.lockheedmartin.com/us/suppliers.html


http://sensing.honeywell.com/suppliers 
 

 Federal Prime Contractors 
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https://www.fincantieri-
suppliers.com/fcsuppliers/app?service=page&page=Home 
 

 Federal Prime Contractors 
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What does a Prime Contractor look for 
• BASIC BUSINESS OVERVIEW 

• Management 

• Company’s core competencies 

• Experience / past performance 

• Current customers 

• Size – sales / employment 

• Capacity 

• Site visit 
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What does a Prime Contractor look for 

• STRENGTH OF SUPPLY CHAIN 

• On time delivery 

• Capacity 

• Management of supplier issues 

• Ordering system 
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What does a Prime Contractor look for 
• QUALITY 

• Waste 

• Down time / disruption 

• ISO certified or compliant 

• Process 

• Lean? 

• Plant cleanliness and organization 
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What does a Prime Contractor look for 

• COMPETITIVE 

• Cost – Price 

• Design to cost vs. cost to design 

• Sustainable cost structure 

• Expertise 

• Understanding of contract / administrative process – impact of 
regulations 

• Understanding of requirements 
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What does a Prime Contractor look for 

• PROGRAM MANAGEMENT 

• Appropriate qualified resources dedicated to project 

• Quality engineering – design – services – technology 

• Understanding of contract / administrative process 
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https://premarketplacewi.org/marketplace-2016-buyer-meetings/  
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https://www.wispro.org/events/end-of-year-federal-
contractor-update/  
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WPI CONTACTS 

• Jean Polka– jeanp@wispro.org 

 FVTC - DJ Bordini Center 

 5 Systems Drive, Suite 201, Appleton, WI 54914 

 Cell: 920-285-4442 

• Ken Kotloski – kenk@wispro.org   

 FVTC - DJ Bordini Center 

 5 Systems Drive, Suite 201, Appleton, WI 54914 

 Cell: 920-840-4699 
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