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Webinar Etiquette
PLEASE
§ Log into the GoToWebinar session with the name that you registered with online
§ Place your phone or computer on MUTE
§ Use the QUESTIONS option to ask your question(s). 
§ We will share the questions with our guest speaker who will respond to the group

THANK YOU!
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OPENING THE QUESTIONS BOX

Click here to access 
 within the Control Panel

Type questions 
here at any time 
during a 
presentation

Click Send when ready to submit a question

USING THE QUESTIONS BOX

December 12, 2023



WPI is Wisconsin’s APEX ACCLERATOR
The APEX Accelerators program, under management of the Department of Defense (DOD) Office of Small Business Programs 
(OSBP), plays a critical role in the Department’s efforts to identify and engage with a wide range of businesses entering and
participating in the defense supply-chain. The program provides the education and training that all businesses need to 
participate to become capable of participating in DOD and other government contracts.

WPI provides services to all of Wisconsin’s 72 counties 
• Individual counseling at our offices, client’s facility or virtually 
• Small group training – webinars and workshops 
• Conferences including one on one buyer meetings – Marketplace, The Contracting Academy, Small Business 

Academy, Wisconsin Federal Contractor Forum, Acquisition Hour, Cyber Fridays, DOD Roadmap series, Government 
Opportunities Business Conference, End of Year Federal Contractor Update, Annual DOD Contract Management 
Update, Evening FAR sessions and more……

www.wispro.org

Assisting Wisconsin businesses compete in the government marketplace.



§ MILWAUKEE
§ Technology Innovation Center

§ MADISON
§ FEED Kitchens
§ Dane County Latino Chamber of Commerce
§ Wisconsin Manufacturing Extension Partnership 

(WMEP)
§ Madison Area Technical College (MATC)

§ ASHLAND
§ Ashland Area Development Corporation 

§ CAMP DOUGLAS
§ Juneau County Economic Development 

Corporation (JCEDC)

§ EAU CLAIRE
§ Western Dairyland

§ FOND DU LAC
§ Envision Greater Fond du Lac

WPI OFFICE LOCATIONS
§ GREEN BAY 

§ NWTC Startup Hub

§ LACROSSE
§ Veterans in Professions

§ MANITOWOC
§ Progress Lakeshore

§ OSHKOSH
§ Greater Oshkosh 
 Economic Development Corporation

§ RHINELANDER
§ Nicolet Area Technical College

§ SUPERIOR
§ Small Business Dev Center; 
 UW Superior 
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www.wispro.org

December 12, 2023





HUBZone Certification

Shane Mahaffy
Lead Business Opportunity Specialist
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HUBZone Program Purpose
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What is a HUBZone?
Historically 

Underutilized Business 
Zone

EMPLOYMENT 
OPPORTUNITIES

CAPITAL           
INVESTMENT

ECONOMIC        
LEVERAGE

HUBZone



Set-Aside for Certification Programs 
and Socio-Economic Categories

Targeted set-asides and acquisition goals:

Women-Owned Small Businesses 
(5%)

Small Disadvantaged Businesses 
(including 8(a) certified) (13%)

HUBZone Businesses (3%)

Service-Disabled Veteran-Owned 
Small Businesses (3%)

Set-asides are reserved for small business between $10,000 (Micro- 
purchase Threshold)  to $250,000 (Simplified Acquisition Threshold)
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Wisconsin FY22 Small Business Contract Numbers
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WI Small Businesses received in 
excess of $1.02 Billion with the U.S. 
Government

Certified HUBZone firms received 
over $52.8 Million

Current total WI certified HUBZone 
Firms:  56 companies 



HUBZone Federal Contracting Mechanism
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Contracts for goods and services are targeted by Agencies to 
HUBZone CERTIFIED small businesses via:

• Set-asides (including Multiple Award Contracts—MACs)
• Sole-source awards
• Price Evaluation Preference: Application of a 10% price 

evaluation preference applied in full and open competition 
(only applies if initial low offer is from a large business, not if 
low bidder is a small business) 



Wisconsin HUBZones

Indian/tribal lands; parts of Milwaukee, 
Waukesha, Kenosha, Racine, Madison, 
Green Bay, Stevens Point, other 
communities throughout the state

HUBZone Map



Wisconsin HUBZones
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Wisconsin HUBZones



HUBZone Eligibility and Requirements
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Ownership

51% owned by U.S. 
Citizens

Principal Office

Located in a 
HUBZone

35% Residency

35% of employees in 
HUBZone

Size

SBA size standards

HUBZone Location
Review HUBZone 

locations



SBA HUBZone Responsibilities
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Implements and 
Regulates Program

Determines and 
Adjudicates Eligibility

Streamlines 
Certification 

Process

Maintains Certification 
Listing



HUBZone Application Process
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• View the HUBZone Primer
• Identify NAICS code(s)
• Register with SAM, receive UEI number

BEFORE APPLICATION

• Review application guide
• Gather supporting documentation
• Apply using the General Login System

APPLY FOR CERTIFICATION

• Verify requested information
• Submit supporting documentation
• Update SAM profile once approved

DOCUMENTATION



Supporting Documentation Requirements
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01
Signed HUBZone Program 
Certification Signature Sheet

02

Principal 
Office

03
35% Residency 
Requirement

04

Ownership, Control 
and Structure

05
Size and 
Affiliation



HUBZone Site Visits and Re-certification
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• Participate in site visits
• Meet HUBZone criteria
• Maintain SBA standards
• Recertify Annually



SBA and FAR Regulatory 
Action



FAR Final Rule: Update of HUBZone Program

• HUBZone firms are certified annually for the entire year, instead of 
being required to represent for each offer

• Removes requirement for firm to be HUBZone qualified at both offer 
and award for HUBZone set-asides—instead just offer

• Authorizes HUBZone set-aside and sole source awards under SAT 
• HUBZone offerors must attempt to maintain HUBZone residency 

percentage if performing a HUBZone contract

16

87 FR 58232 (Sept. 23, 2022)



Final Rule: HUBZone Comprehensive Review (cont.)

• Requires 35% employee HUBZone residency at time of 
certification and recertification; “attempt to maintain” during 
contract performance

• Defines “attempt to maintain” HUBZone status during HUBZone 
contract performance as having at least 20% HUBZone 
employees (must be 35% at application and recertification) and 
recruiting HUBZone employees

• An employee who resides in a HUBZone for at least 6 months 
before and after time of certification continues to count as 
HUBZone employee as long as an employee of the firm—even if 
employee moves or residence no longer qualifies

• Employees temporarily living overseas in connection with 
performance of a contract will be considered to reside at their 
U.S. residence
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84 FR 65222



Final Rule: HUBZone Comprehensive Review (cont.)

• Firms that invest in HUBZones by purchasing building or 
entering into long-term lease are deemed to meet principal 
office requirement for 10 years—even if office location no 
longer qualifies as a HUBZone

• Includes affiliate employees in 35% and principal office 
calculations if no clear line of fracture between firms

• Starting January 1, 2020 applications for HUBZone 
certification will be processed within 60 days of a complete 
submission

18

84 FR 65222



How are we doing?
Please take a minute to let us know

www.sba.gov/feedback
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SBA - Wisconsin Offices

Wisconsin District Office
310 West Wisconsin Ave. 

Suite 580W 
Milwaukee, WI 

Wisconsin District Office
740 Regent Street 

Suite 100 
Madison, WI

www.sba.gov/wi

Wisconsin District Office Newsletter:
GET EMAIL UPDATES

Twitter: @SBA_Wisconsin

For Questions, Email: 
Wisconsin@sba.gov
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WHAT WE WILL COVER TODAY

• Locating HUBZone Opportunities

• Marketing your HUBZone Business



LOCATING HUBZONE OPPORTUNITIES

212/26/2023
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LOCATING HUBZONE OPPORTUNITIES
US SBA SMALL BUSINESS GOALS

LARGE PRIME CONTRACTORS must also negotiate small business goals
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LOCATING HUBZONE OPPORTUNITIES
What should I know before I start my search

https://www.acquisition.gov/psc-
manual 

https://www.census.gov/cgi-bin/sssd/naics/naicsrch 
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 

https://www.usaspending.gov

https://sam.gov/reports/awards/standard 
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 

Identify Resources within Agencies
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 

Identify Resources within Agencies
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 

Identify businesses with Subcontracting plans 
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 

https://www.sba.gov/d
ocument/support-
directory-federal-
government-prime-
contractors-
subcontracting-plans
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LOCATING HUBZONE OPPORTUNITIES
Do your Market Research 
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LOCATING HUBZONE OPPORTUNITIES
Identify current and future opportunities

WPI Bid Matching – 
contact WPI Contract opportunities

SAM.gov
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LOCATING HUBZONE OPPORTUNITIES
Identify current and future opportunities

https://subnet.sba.gov/
client/dsp_Landing.cfm
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LOCATING HUBZONE OPPORTUNITIES
Identify current and future opportunities
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LOCATING HUBZONE OPPORTUNITIES
Identify current and future opportunities



MARKETING YOUR HUBZONE BUSINESS
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MARKETING YOUR HUBZONE BUSINESS
Have an up to date DSBS profile

12/26/2023 18

http://dsbs.sba.gov
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MARKETING YOUR HUBZONE BUSINESS
Access and 
Update 
through SBA 
Connect:

https://connec
t.sba.gov

12/26/2023 19
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MARKETING YOUR HUBZONE BUSINESS

12/26/2023 20

• Develop a targeted capability statement
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MARKETING YOUR HUBZONE BUSINESS

12/26/2023 21

• Develop a targeted and strong website
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MARKETING YOUR HUBZONE BUSINESS

12/26/2023 22

• Develop a prepared verbal introduction of your business

• SHORT and TIGHT introductory statement – maybe 30 seconds or so

• Who you are

• What you do

• Keep it businesslike 

• Try it – refine it – try it – refine it – until you feel it is just 
right
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MARKETING YOUR HUBZONE BUSINESS

12/26/2023 23

• Attend events and Network
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MARKETING YOUR HUBZONE BUSINESS

12/26/2023 24

• Attend events and Network
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PRESENTED BY

Benjamin Blanc 
BenjaminB@wispro.org | 414-270-3600

Wisconsin Procurement Institute (WPI)
10437 Innovation Drive, Suite 320 | Milwaukee, WI  53226

www.wispro.org



QUESTIONS?

6/24/20 Page 7

OPENING THE QUESTIONS BOX

Click here to access 
 within the Control Panel

Type questions 
here at any time 
during a 
presentation

Click Send when ready to submit a question

USING THE QUESTIONS BOX
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UPCOMING TRAINING - EVENTS
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ACQUISITION HOUR LIVE WEBINAR SERIES

…More information and registrations at wispro.org/events

• December 12
The HUBZone Program – Certification Benefits and Regulations

• December 13
Analyzing and Responding to Federal Construction Solicitations

• January 10
Mastering Federal Construction Contract Performance 
•  

December 12, 2023



January 25

16th Annual End of Year 
Federal Contractor Update

In Person | Milwaukee, WI

Join Wisconsin’s Federal contractors and subcontractors for this annual event. Briefings during the event will provide 
an overview of the current Federal contracting environment as well as highlight up and coming trends for future 

business opportunities.

Registration Now Open

Wispro.org/events
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Announcing 2024 
Evening FAR Sessions

Wispro.org/Events

Registration Now Open

January 30 – March 19



SURVEY

December 12, 2023



This webinar is eligible for 1 CPE credit.
For a certificate of this credit please contact:

Jack Laufenberg
jackl@wispro.org

CONTINUING PROFESSIONAL EDUCATION

December 12, 2023



PRESENTED BY
Wisconsin Procurement Institute (WPI)

www.wispro.org 

Ben Blanc
Wisconsin Procurement Institute

benjaminb@wispro.org | 414-270-3600
10437 Innovation Drive Suite 320

Milwaukee WI  53226

December 12, 2023


	Intro 12.12.23
	Slide Number 1
	Webinar Etiquette
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6

	Shane -WPI- HZ Presentation 12.2023
	Slide Number 1
	HUBZone Certification���Shane Mahaffy�Lead Business Opportunity Specialist��
	HUBZone Program Purpose� 
	Set-Aside for Certification Programs �and Socio-Economic Categories
	Wisconsin FY22 Small Business Contract Numbers
	�HUBZone Federal Contracting Mechanism
	Wisconsin HUBZones�
	Wisconsin HUBZones�
	Wisconsin HUBZones�
	HUBZone Eligibility and Requirements
	SBA HUBZone Responsibilities
	HUBZone Application Process
	Supporting Documentation Requirements
	HUBZone Site Visits and Re-certification
	SBA and FAR Regulatory Action
	FAR Final Rule: Update of HUBZone Program
	Final Rule: HUBZone Comprehensive Review	(cont.)
	Final Rule: HUBZone Comprehensive Review	(cont.)
	How are we doing?�Please take a minute to let us know
	Slide Number 20

	2023-12-12 HUBZone Presentation
	What we will cover today
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Locating HUBZone Opportunities
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Marketing your HUBZone Business
	Slide Number 25

	Intro 12.12.23
	Slide Number 7
	Slide Number 8
	Slide Number 9
	Slide Number 10
	Slide Number 11
	Slide Number 12
	Slide Number 13
	Slide Number 14


