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WPI is Wisconsin’s APEX ACCELERATOR

The APEX Accelerators program, under management of the Department of Defense (DOD) Office of Small Business 
Programs (OSBP), plays a critical role in the Department’s efforts to identify and engage with a wide range of businesses 
entering and participating in the defense supply-chain. The program provides the education and training that all businesses 
need to participate to become capable of participating in DOD and other government contracts.

WPI provides services and training to all of Wisconsin’s 72 counties 

• Individual counseling at our offices, client’s facility or virtually 

• Small group training – webinars and workshops including Acquisition Hours, Cyber Fridays, Evening FAR sessions, 
Federal Market Insights and Local Government Sales Opportunities

• Conferences the Governors Marketplace, The Contracting Academy (TCA), WEDCs Small Business Academy, 
Wisconsin Federal Contractor Forum [DC and in-state], Government Opportunities Business Conference GOBC) 
with WI military bases, End of Year Federal Contractor Update, Annual DOD Contract Management Update, and 
more……

www.wispro.org

Assisting Wisconsin businesses compete in the government marketplace.
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http://www.wispro.org/
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WPI OFFICE LOCATIONS

▪ MILWAUKEE
▪ Technology Innovation Center

▪ MADISON
▪ FEED Kitchens

▪ Dane County Latino Chamber of Commerce

▪ Wisconsin Manufacturing Extension Partnership 

(WMEP)

▪ Madison Area Technical College (MATC)

▪ CAMP DOUGLAS
▪ Juneau County Economic Development 

Corporation (JCEDC)

▪ EAU CLAIRE
▪ Western Dairyland

▪ FOND DU LAC
▪ Envision Greater Fond du Lac

▪ GREEN BAY 
▪ NWTC Startup Hub

▪ LACROSSE
▪ Veterans in Professions

▪ MANITOWOC
▪ Progress Lakeshore

▪ OSHKOSH
▪ Greater Oshkosh 

 Economic Development Corporation

▪ SUPERIOR
▪ Small Business Dev Center; 

 UW Superior 
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What we will Cover Today

June 11, 2025

• Your Business Online Presence
• Affiliations and Certifications
• Marketing to Defense Logistics Agency (DLA)
• Marketing to Fort McCoy and 
        Wisconsin Air National Guard
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Online Presence



Your Company Website

• Professional Domain Name is a Must!  (YourCompany.Com)

• Consider a professional business web developer

• Or:   Benchmark the best sites in your industry

• Consistent, updated Branding across all marketing materials

• Company Domain Email Addresses   (rather than @gmail.com)

June 18, 2025



Points of Contact

• Determine a Government Sales or Business POC person(s) at your company.

• Consistent across SAM registration, website, Capabilities Statement, business cards.  Give direct 

line phone numbers and voice messaging. 

• Avoid:  Phone trees, “generic” emails Info@company.com, Sales@etc.

• If you must use a phone tree, include a prompt for “Government Business” early on. 

• Impeccable phone etiquette. Answer calls professionally, return messages promptly.  

• Avoid use of texting and chatbots.  If texting, proper grammar, not “ ur, lol, idk ” or emojis !

June 18, 2025

mailto:Info@company.com,%20Sales@etc.


Social Media

• Use with extreme caution. 

• Consider the damage a random bad post can do to your business image.

• LinkedIn probably the safest, most professional platform.  Company page.

• Emails much preferred over social media posts for serious communications. 

• Consider damages from the worst “actors” and hackers on each platform. 

• TikTok is banned for federal government use. 
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Website

• Create a Government Sales landing page, tabbed to the main page.                      

• In a top corner, attach a downloadable PDF of your Capabilities Statement.

• Only government sales products and services on this page. 

• Your Gov’t POC contact info should be on this page: “Contracts Manager: Mary Smith, phone…”

• Avoid tackiness in your website design and graphics.              

• DO use authorized logos if deserved: NDIA, JCP, veteran certifications, authorized supplier, etc. 
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Website

June 18, 2025



Website

• Government web page and Capabilities Statement should complement each other. Make 

sure current information is updated and consistent on both. 

• If you have an “Industries Served” page,  make sure it also mentions the government. 

• See that your website overall has been updated this year. Look for a revision date at 

bottom of main page:     “   c   2025  “

• Refer to Past Performance customers only in general terms. and NOT with contact info. 
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Other Web Presence

• Ensure your business SAM.gov registration is up to date, with:

• Current NAICS codes and PSC Codes (download PSC Manual at www.Acquisition.gov )

• Current Points of Contact, phone numbers, emails, alternates, Past Performance)

• Updated deposit account info !  ( You want to be paid. )

• Doing Business As or Brand Names  vs Legal Business Name… 
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http://www.acquisition.gov/


Other Web Presence

Dynamic Small Business Search (DSBS)   www.dsbs.sba.gov 

“The nation's best yellow pages for SAM-registered small businesses.”  It’s FREE. 

• Update and refresh the Capabilities Narrative as your product line grows and changes.

• Update the Special Tools and Equipment narrative box with capabilities.

• Access to change via SBA Connect at this link:   SBA Connect  

June 18, 2025

http://www.dsbs.sba.gov/
https://connect.sba.gov/
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February 18, 2025

Affiliations
And

Certifications



Logos: Be Entitled and Currently Certified! 
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About NDIA

The National Defense Industrial Association (NDIA) is 
America's leading defense industry association promoting 
national security. NDIA provides a legal and ethical forum for 
the exchange of information between industry and 
government on national security issues. NDIA and its 
members foster the development of the most innovative and 
superior equipment, training, and support for warfighters 
and first responders through its divisions, local chapters, 
affiliated associations, and events. For more information, visit 
NDIA.org.



February 18, 2025

Marketing to 
Defense Logistics 

Agency (DLA)
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DLA LAND SUPPLIER OPERATIONS (FL) LEADERSHIP

21

Contracting Support Division

Mr. Bob Heine (FLS)

614-692-2190

Leadership & Team
• Four Divisions: Managing ~911K NSNs; Executing ~$2.2B Sales annually thru ~2.5K suppliers

• 525 Authorized w/ ~485 assigned: mainly w/in Procurement, Material Planning, & Quality Assurance

• 11 “Forward” associates: Barstow, Tobyhanna, Letterkenny, Red River, Anniston, DDJC, and DDSP

Industrial Hardware & Transparent

Armor Support Division (FLB)

 Lori Archibald

614-692-4214 

Deputy Director
Mr. Donald L. Schulze 

614-692-4636

Director
COL Sue Styer
614-692-4635

Military Deputy
LTC Bill Perez
614-692-2010

Ground Vehicle Support Division

Ms. Alana Kershner (FLD)

614-692-1071

Armament, Batteries/Tires, Engines, 
Industrial and Support Division (FLC)

Melissa Painter 

614-692-8383

Source: DLA Fact Sheet, April 2024
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• Major FSCs:  2541, 5330, 5331, 

5340, 5355, 5360

• NSN’s Managed:  464K

• Customer Sales Orders:  792K per 

year 

• Annual Sales:  $419M

• Transparent Armor

• Packing and Gasket Materials 

• O-Rings 

• Commercial Hardware 

• Knobs and Pointers 

• Coil, Flat, Leaf, Wire Springs 

Industrial Hardware & Transparent Armor 

Division (FLB)
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• Batteries (Single use & 

Rechargeable, Commercial and 

Military Spec – for Vehicles, 

Aircraft, Drones, GPS, ICBMs, 

Radios, NVGs, Weapon Sights etc.)

• Tires for all Services (Ground & 

Aviation Systems); Tire Assembly 

parts in support of repairables

• All Sole Source Oshkosh Items

• Major FSCs: 1000 Series, 

2510, 2520, 2530, 2540, 2590, 

2610, 2620, 2815, 2910, 2930, 

2990, 3020, 3030, 4910, 6135, 

6140, 6160, 6650

• NSN’s Managed: 183K

• Customer Sales Orders: 747K

• Annual Sales:$1B

23

• Engine Spare Parts for 

Tactical & Combat Vehicles

• Individual and Crew Served 

weapons support -  M2, 

M240, Howitzers, & 

Grenade Launchers

Armament, Batteries/Tires, Engines, Industrial 

and Support Division (FLC)
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•   Total FSCs Managed: 160+

• Major FSCs: 2500 series, 2805, 

2900 series, 3030, 3040, 4720

•   NSN’s Managed: 268K

•   Customer Sales Orders: 608K 

•   Annual Sales: $602M

• Maintain spare parts for tactical 

wheeled vehicles

• Vehicle Maintenance, Service Kits, 

Fitted Covers

• Cab Body Frame Structural 

Components

• Power Transmission Components

• Brake, Steering Axle, Wheel 

Components

• Manage Sole Source Items 

for AM General, BAE, and 

GDLS

Ground Vehicle Support Division (FLD)
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• Emergency buys 

• Non-NSN buys

• Large Purchase Buys

• Customer Direct buys

• Transdigm Coordination Center

• Centralized Auto-IDC Program

• Performs contract administration for Land awards

• Manages Post Award Requests (PARs) for 

contractor requests, Customer/Advocates’ request 

for status or expedite, and miscellaneous requests 

• Monitor On-Time Delivery assurance and works with 

vendors to solve delivery, payment, or other issues

• Administers the delivery orders for Batteries and 

other specialty long-term contracts

• Single Land Administrator for each Vendor

Contracting Support Division (FLS)



.

Director CAPT
Matt Fahner

614-692-7613

Deputy Director
Shawn Cody 
614-692-3122

FM Mil Deputy
CDR Craig 

Dziewiatkowski 
614-692-9482

Personnel: 563
88 Supervisors
11 Leads
459 Associates
125 PACERs
5 Military

Active Devices
Division (FMT)
Deena Griffith
614-692-5398

FMT Operations

CDR Jatan Bastola 
614-692-1592

Fluid Handling/ NESO
Division (FMD) Kirsten

Pastorcich 614-692-
3369

FMD Operations
CDR

Craig Dziewiatkowski 
614-692-9482

Supplier Support
Division (FMS)

Caroline Watson 
614-692-7569

Electrical Devices
Division (FMV) Gary
Guggenbiller 614-

692-1692

FMV Operations
LCDR

Chris Gerber (614) 
940-4373

FMS Operations
LCDR

Cody Dunn 
(614) 725-8087

Maritime Supplier Ops (FM) 



Fluid Handling / NESO Division 
(FMD)

• Major FSCs:  4710, 4720, 

4730, 4810,4820

• NSN’s Managed:407K

• Annual PR volume: 117,252 

• Non-powered valves

• Fittings 

• Flexible Hose and Tubing 

• Pipe & Tubing 

• Powered Valves/Marine 

Hardware 
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ACTIVE DEVICES / NESO DIVISION 
(FMT)

28

• Major FSCs:  5920, 5935, 

5950, 5961, 5962, 5998

• NSN’s Managed:851K

• Annual PR Volume: 78,180 

• Microcircuits

• Semiconductors

• Electronic Assemblies

• Electron Tubes & Filters 

• Connectors

• Antennas/Fuses/Circuit 

Breakers

• Resistors 
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Electrical Devices / ALRE Division (FMV)

• Major FSCs: 1210, 4310, 

4320, 4330, 5930, 6110, 

6145

• NSN’s Managed:327K

• Annual PR Volume: 61,212

• Aircraft Launch and Recovery 

Equipment

• Switches

• Pumps/Compressors

• Wire & Cable

• Fire Control

• Test Equipment & Motors 



What Does DLA Ask from Suppliers?

• Do the self-training modules on the DLA website

• Become JCP Certified

• Patience and Long Term View

• Ask Questions!

June 18, 2025



DLA Self Training  Training
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https://www.dla.mil/Customer-Support/Training/


JCP Certification  JCP Home
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https://www.dla.mil/Logistics-Operations/Services/JCP/


DLA:  Ask Questions   Small Business
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https://www.dla.mil/Small-Business/
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Marketing to 
Fort McCoy and 
Wisconsin Air 

National Guard



Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Government Opportunities Business Conference
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Fort McCoy Projects 
FY2025



Annual APBI Presentation - Army

June 18, 2025



June 18, 2025



June 18, 2025



June 18, 2025



June 18, 2025



Annual APBI Presentation - Army
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RESOURCES
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Resources

• Dynamic Small Business Search https://dsbs.sba.gov 

• DLA Small Business Programs Small Business 

• Wisconsin Procurement Institute (WPI)

• Preparing for One on One Buyer Meetings

   Phone:  414-270-3600     Website:  www.wispro.org

June 18, 2025

https://dsbs.sba.gov/
https://www.dla.mil/Small-Business/
http://www.wispro.org/
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Upcoming Events
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…More information and registrations at wispro.org/events

• June 25 – How to Analyze Federal Solicitation

• July 9 – Writing a Winning Government Proposal

• July 23 – Federal Invoicing: PIEE / Wide Area Workflow

• August 6 – Writing an Effective Capabilities Statement

• August 20 – End of the Federal Fiscal Year Spending: Are You Ready?

The Acquisition Hour webinar series covers a range of topics from market entry, sales growth, small business 
certifications, compliance, and more. Attendees receive 1 CPE credit for attending.
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…More information and registrations at wispro.org/events

• June 26 – FAR 52.204-21: The Forgotten Baseline of Federal Cybersecurity

• July 31 – CMMC 2.0: What Contractors Must Know in 2025

• August 28 – The Federal Cybersecurity Horizon: Zero Trust, FedRAMP, & Supply Chain Risk

Cyber Friday is a series of one-hour webinars focusing on critical topics for DOD contractors and subcontractors in 
cyber security, data security, and CMMC. Attendees receive 1 CPE credit for attending.
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…More information and registrations at wispro.org/events

June 18
Volk Field ANGB 

July 9
Truax Field

 

July 30
Fort McCoy

 GOBC will provide you the opportunity to gain insights into:

• COFFEE with the COMMANDER
• Current operations and priorities at Wisconsin’s Federal and State government agencies and military facilities
• Connecting with agency and installation leadership, operational staff and buyers
• Locating and bidding on current and future procurement opportunities
• Resources available to assist your business in winning government prime and subcontracts
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Featured Newsletters
Visit wispro.org to sign up for our monthly newsletters

Acquisition Alert | Cyber Newsletter
Events Newsletter
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PRESENTED BY
Wisconsin Procurement Institute (WPI)

www.wispro.org 

Mark Dennis
Wisconsin Procurement Institute
MarkD@wispro.org | 608-633-3605

10437 Innovation Drive Suite 320
Milwaukee WI  53226

http://www.wispro.org/
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