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WPI is Wisconsin’s APEX ACCELERATOR

The APEX Accelerators program, under management of the Department of Defense (DOD) Office of Small Business 
Programs (OSBP), plays a critical role in the Department’s efforts to identify and engage with a wide range of businesses 
entering and participating in the defense supply-chain. The program provides the education and training that all businesses 
need to participate to become capable of participating in DOD and other government contracts.

WPI provides services and training to all of Wisconsin’s 72 counties 

• Individual counseling at our offices, client’s facility or virtually 

• Small group training – webinars and workshops including Acquisition Hours, Cyber Fridays, Evening FAR sessions, 
Federal Market Insights and Local Government Sales Opportunities

• Conferences the Governors Marketplace, The Contracting Academy (TCA), WEDCs Small Business Academy, 
Wisconsin Federal Contractor Forum [DC and in-state], Government Opportunities Business Conference GOBC) 
with WI military bases, End of Year Federal Contractor Update, Annual DOD Contract Management Update, and 
more……

www.wispro.org

Assisting Wisconsin businesses compete in the government marketplace.
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http://www.wispro.org/
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WPI OFFICE LOCATIONS

▪ MILWAUKEE
▪ Technology Innovation Center

▪ MADISON
▪ FEED Kitchens

▪ Dane County Latino Chamber of Commerce

▪ Wisconsin Manufacturing Extension Partnership 

(WMEP)

▪ Madison Area Technical College (MATC)

▪ CAMP DOUGLAS
▪ Juneau County Economic Development 

Corporation (JCEDC)

▪ EAU CLAIRE
▪ Western Dairyland

▪ FOND DU LAC
▪ Envision Greater Fond du Lac

▪ GREEN BAY 
▪ NWTC Startup Hub

▪ LACROSSE
▪ Veterans in Professions

▪ MANITOWOC
▪ Progress Lakeshore

▪ OSHKOSH
▪ Greater Oshkosh 

 Economic Development Corporation

▪ SUPERIOR
▪ Small Business Dev Center; 

 UW Superior 
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Repair Parts 
for Aviation 
Systems, 
Nuclear 
Systems, 
Maps, and 
Industrial 
Plant 
Equipment

• 12.6K+ 
Customers

• 2.3K 
Weapons 
Systems

• 23 
Locations

Global 
Solutions for 
Disposal of 
Excess 
Property and 
Document 
Services

• 31k+ 
Customers

• Reutilization 
$1.4B

• 56+ 
Locations 

Global 
Storage and 
Distribution 
Solutions

•  20+ 
Customers

• $120B in 
Inventory

• 50+ 
Locations

Global Fuel 
and 
Comprehensive 
Energy 
Solutions

• ~7k+ 
Customers

• 596 fuel 
Locations

Repair Parts 
for Ground-
Based and 
Maritime 
Systems

• 20k+ 
Customers

• 1.9K+ 
Weapons 
Systems

•  9+ 
Locations

Global 
Supply 
Chains: 
Subsistence, 
Clothing & 
Textiles, 
Construction 
& 
Equipment, 
and Medical

• 64K+ 
Customers

• 3 Locations

Enterprise-
Wide 
Support for: 

• IT 
Systems, 
Programs, 
Products, 
Services; 
Business 
and 
Facilities 
Services, 
and 
Document 
Services

Professional 

Services
Philadelphia, PA

Aviation
Richmond, VA

Disposition
Battle Creek, MI

Distribution

New 
Cumberland, PA

Energy
Fort Belvoir, VA

Land & 

Maritime
Columbus, OH

Troop 

Support
Philadelphia, PA

About DLA Buying Organizations
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DLA Small Business Overview

Who DLA 
Supports

Army

$8.2B/19%

Air Force

$12B/27%

Navy

$10.1B/24%

Marines

$1.3B/3%

DoD (Other)

$6.1B/15%

WoG

$5.6B/12%

DLA Supplier & 
Contract Profile

8500+ Suppliers

5M+ Line-Items 
Managed

~10K Contracts Awarded 
Per Day

>94% automated 
delivery orders awarded 

in 1 day

87% of awards go to 
domestic suppliers

44% of FY24  obligations 
to small business ~$20B

What DLA Small 
Business Can Do

Doing business with DLA

Strategic Subcontracting 
Opportunities

Socioeconomic small 
business programs

Small business set-
asides

Mentor Protégé Program

Small Business 
Innovation Programs

Learn More About Doing 

Business with DLA:

DLA Small Business 

 DLA Vendor Information Hub
https://www.dla.mil/Vendor-Information-Hub/ 

https://www.dla.mil/Small-Business/ 

https://www.dla.mil/Small-Business/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Small-Business/
https://www.dla.mil/Small-Business/
https://www.dla.mil/Small-Business/
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Socioeconomic Programs

Veteran-Owned / Service-Disabled Veteran-Owned Small Business
Every year, the federal government awards a portion of contracting dollars specifically to businesses 

owned by veterans. 

8(a) Business Development Program
The 8(a) Business Development program assists participating businesses receive training and technical 

assistance designed to strengthen their ability to compete effectively in the American economy. 

Women-Owned Small Business
The government limits competition for certain contracts to businesses that participate in the Women-

Owned Small Business (WOSB) Federal Contract program

HUBZone Small Business
The government limits competition for certain contracts to businesses in historically underutilized business 

zones. It also gives preferential consideration to those businesses in full and open competition.

 

Note: To participate in any of SBA’s small business contracting assistance programs, you’ll first need to qualify 

as a small business (https://www.sba.gov/size-standards/). Many programs require some form of certification, 

use the certifications.sba.gov site to certify or do a preliminary check to see if you’re qualified. For more 

information on any of the listed programs, visit https://sba.gov. 

Socioeconomic Programs:

https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/content/veteran-service-disabled-veteran-owned
https://www.sba.gov/federal-contracting/contracting-assistance-programs/8a-business-development-program
https://www.sba.gov/content/women-owned-small-business-program
https://www.sba.gov/content/women-owned-small-business-program
https://www.sba.gov/content/women-owned-small-business-program
https://www.sba.gov/federal-contracting/contracting-assistance-programs/hubzone-program
https://www.sba.gov/size-standards/
https://www.sba.gov/size-standards/
https://www.sba.gov/size-standards/
https://www.sba.gov/size-standards/
https://www.sba.gov/size-standards/
https://certifications.sba.gov/
https://sba.gov/
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Small Business Set-Asides

The federal government uses special programs to help small businesses win at least at 23% of 

all federal contracting dollars each year. SBA provides several programs to help small 

businesses win these federal contracts. 

❖ Benefits Include:

❖ Win a fair share of federal contracts

❖ Qualify for exclusive set-aside and sole-source contracts

❖ Partner with established contractors to win contracts

❖ Get business mentoring and education to learn how federal contracting works

As part of efforts to develop new businesses, certain solicitations are set aside for small 

business. A small business set-aside can be of a single acquisition, or a class of acquisitions, 

and may be all or part of an award.

For more information on small business set-asides, go to FAR 19.501 – General, FAR 

19.502 – Setting-Aside Acquisitions, and FAR 19.503 – Setting-Aside a Class of 

Acquisitions for Small Business.

Small Business Set Asides:

https://www.acquisition.gov/far/part-19 

https://www.acquisition.gov/browsefar
https://www.acquisition.gov/browsefar
https://www.acquisition.gov/browsefar
https://www.acquisition.gov/browsefar
https://www.acquisition.gov/far/part-19
https://www.acquisition.gov/far/part-19
https://www.acquisition.gov/far/part-19
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DLA Mentor Protégé Program & Subcontracting 

Opportunities

The subcontracting program creates 

opportunities for small businesses.

To be eligible as a subcontractor, a firm must 

represent itself as a small business, veteran-

owned small business, service-disabled 

veteran-owned small business, HUBZone 

small business, small disadvantaged 

business, or women-owned small business 

concern. 

For more information about the 

Subcontracting Program, go to FAR Subpart 

19.7

The Defense Logistics Agency Mentor-

Protégé Program (DLA MPP) assists eligible 

Small Businesses (protégés) in developing 

their qualifications and ability to compete for 

prime contract and subcontract awards by 

partnering with DoD contractors (mentors), 

who are incentivized to provide 

developmental assistance under individual, 

project-based agreements to help meet the 

DLA mission.

View the Mentor-Protégé Program video on 

YouTube

* For more information on the MPP attend the 

Breakout Session at 

Mentor Protégé Program (MPP): Subcontracting:

https://www.youtube.com/@BusinessDefense https://www.acquisition.gov/far/part-19 

https://www.acquisition.gov/far/part-19
https://www.acquisition.gov/far/part-19
https://www.youtube.com/@BusinessDefense
https://www.youtube.com/@BusinessDefense
https://www.youtube.com/@BusinessDefense
https://www.youtube.com/@BusinessDefense
https://www.acquisition.gov/far/part-19
https://www.acquisition.gov/far/part-19
https://www.acquisition.gov/far/part-19
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DLA Land and Maritime Office of Small Business
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DLA Training Opportunities
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Getting Started
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DLA Small Business

Supplier Pathways

To learn how to get started doing business 

with DLA visit:

• DLA Small Business

Find your Supplier Pathway

• Search Products and Services DLA buys 

• Locate which buying organization to do 

business with

• Find information on required and optional 

certifications

• Available guides and training

• And More!

https://www.dla.mil/Small-Business/ https://www.dla.mil/Vendor-Information-Hub/ 

https://www.dla.mil/Small-Business/
https://www.dla.mil/Small-Business/
https://www.dla.mil/Small-Business/
https://www.dla.mil/Small-Business/
https://www.dla.mil/Small-Business/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
https://www.dla.mil/Vendor-Information-Hub/
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Before You Can Sell To DLA

• DUNS to New Unique Entity Identifier – Occurred April 4, 2022

• Entities doing business with the federal government will use a Unique Entity 

Identifier (SAM) created in SAM.gov.

• If your entity is registered in SAM.gov today, you already have your Unique 

Entity ID (SAM) and it is viewable in SAM.gov.
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Before You Can Sell To DLA

• Register in SAM to get a Commercial and 

Government Entity (CAGE) Code: www.sam.gov



https:// Small Business Search

https://search.certifications.sba.gov/
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SBA Small Business Profile

• Capabilities Narrative:

• Appears via NAICS Codes, Keywords, Location, etc.

• Performance History (Items for Consideration):

• This provides a location to promote a company.

• The company’s best private, commercial or government completed 

contracts.

• List the highest contract and the lowest contract - shows your range of 

capabilities.

• Keep it current
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SBA Dynamic Small Business Search
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Find Current DLA and Federal Opportunities
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What is on DIBBS?

DLA Internet Bid Board System (DIBBS):

• View Solicitations and Submit Quotes

• View RFPs

• View Long Term Contracts Opportunities

• View Provisions, Clauses, and Packaging Specifications

• View Award History

• Access Drawings and Technical Data (*cFolders)

• Access Forecast (estimate) Information (Supplier Requirements 

Visibility Application or SRVA)

• Access the Supplier Performance Risk System (*SPRS)

*Additional Account Needs Established
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Before You Can Sell To DLA

Register in DLA Internet Bid Board Systems (DIBBS)

https://www.dibbs.bsm.dla.mil/ 

https://www.dibbs.bsm.dla.mil/


CUI

CUI
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DIBBS Registration

27 of xx

Registration for all suppliers
•Registration is required to receive a login account and password to conduct transactions over 
the restricted portions of DIBBS (e.g., submitting electronic quotes on RFQs;), and to register 
email addresses for solicitation and award notification on DIBBS items.

Detailed system requirements and instructions for registration are located on the DIBBS Home 
Page. A few highlights of the information include:

On the DIBBS Home Page, click the Vendor Registration link to begin the registration process.

In order to register on DIBBS, the company you are representing must have a prior SAM 
system registration.

•If a registration for the CAGE already exists on DIBBS, the name and email address of the 
Super User displays. Contact the Super User to set-up additional accounts, logons and 
passwords for their CAGE.
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DIBBS Registration Steps
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DIBBS Terms of Use
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Useful Links
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DLA Detachments and Shipyards
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DLA Land-Warren (DLA-WRN)
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Office of Small Business Programs
DLA Land and Maritime
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DLA Office of Small Business Programs
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Small Business Professional Services
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Land and Maritime Points of Contact
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…More information and registrations at wispro.org/events

• November 12 – Getting Started w DLA/DIBBS for Contractor & Subcontractors Part 1

• November 19 – Getting Started w DLA/DIBBS for Contractor & Subcontractors Part 2

• December 3 – DCMA Overview

• December 17 –  Understanding the US SBA and DOD Mentor Protégé Programs (MPP)

The Acquisition Hour webinar series covers a range of topics from market entry, sales growth, small business 
certifications, compliance, and more. Attendees receive 1 CPE credit for attending.
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…More information and registrations at wispro.org/events

• September 25 – CMMC 2.0: What is 48 CFR and why it matters?

• October 30 – CMMC and ITAR – Navigating the differences 

• November 20 – Federal Cyber Update – Review of current regulations

• December 18 – CMMC – From Top to Bottom – A Program Review

Cyber Friday is a series of one-hour webinars focusing on critical topics for DOD contractors and subcontractors in 
cyber security, data security, and CMMC. Attendees receive 1 CPE credit for attending.
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Featured Newsletters
Visit wispro.org to sign up for our monthly newsletters

Acquisition Alert | Cyber Newsletter
Events Newsletter
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This webinar is eligible for 

1 CPE credit
To receive a certificate of completion, contact

apexaccelerator@wispro.org
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PRESENTED BY
Wisconsin Procurement Institute (WPI)

www.wispro.org 

Mark Dennis
Wisconsin Procurement Institute
MarkD@wispro.org | 414-270-3600

10437 Innovation Drive Suite 320
Milwaukee WI  53226

http://www.wispro.org/

